


DEDICATION

This Guide is dedicated to all Business/Organization

owners aspiring to use digital services to generate more

leads, grow revenue, sales, donations, and win in this very

competitive digital world.



The 5 Secret Online Marketing
Strategies

to Triple Revenue for your
Business/Organization

This guide uncovers 5 major ways that we have used the

internet to immediately grow your business/organization’s

revenue by up to 300% in 12 months, without additional hours

of work.



INTRODUCTION

Why Most of the Popular Conventional
Strategies Get It All Wrong

You must have heard of many ways of marketing online before,

and maybe they didn’t produce any results for you, and you are

wondering if it is actually possible to get clients/donors online.

But what you need to understand first is that most businesses

always get it wrong when it comes to online marketing and this

prevents them from growing their businesses/organizations to the

desired level.

The strategies that we will deliver to you in this guide are very

unusual, but quite possibly, the most effective, that will, in the most

possible short while, generate more leads, grow revenue, sales,

donations, and make you win in this very competitive digital world.

With our secret strategies, you get real results, much unlike your

competitors. These are not just words of mouth, they are tested

and proven online marketing strategies that we have used in the

last 12 months to grow our revenue by up to 300%.

Today, I will give you highlights of what you need to start doing

NOW in order to skyrocket sales/revenue in your

business/organization, even spending less energy and having

more free time to relax and enjoy with your family than before.

This sounds crazy, unrealistic and so good to be true, right?



I expect you to feel that way. Because it is something you probably

have never had any good knowledge about.

This guide is not for you if you believe in trial and error, rather than

seeking definite knowledge that has been tested and proven to

work and deliver million-dollar results. If you are still here, then you

probably are looking for ways to grow and skyrocket your

sales/income for your business/organization.

Clear off your memory and digest these tips on how you can move

your business to the dream level. Note that these are just

highlights of the stock we have for you to grow your

business/organization.



1. Digitalization is the New Oxygen
for your Business/Organization

How many people do you think currently use the internet? 5, 10,

50 million...? Wrong! You might be surprised to know that at the

moment, 4.5 billion people around the world use the internet. That

sounds ridiculous, right? But even more impressive is that

reaching these 4.5 billion people is at your fingertips.

Bill Gates said: “If your business is not on the internet, your

business will be out of business.” And I could not have agreed

more. You see, we are in the digital age where everything has

gone digital.

Did you ever imagine, ten, fifteen years ago, that you could do a

live video call with someone in the United States, from your

bedroom somewhere in your remote village in Africa, Asia, etc?

Not at all!

And if today, that is possible, what then makes you believe that the

business/organization you are running today will flourish as you

dream, if you fail to have an EFFECTIVE digital presence? Note

that “effective” is stressed here. Meaning, that being just online is

not enough.

You see what I am talking about right? You see where many

people are walking blind, right? I do not need to emphasize here

further, you are already into the process of self-realization.

If you are not yet. Then let me tickle your brain with these mind-

blowing statistics:



 It is estimated that Google processes approximately 70,000

search queries every second, translating to 5.8 billion searches

per day. Meaning that billions of people are desperately looking

for solutions to their problems each passing day. Your

business/organization is one of the solutions.

 With over 2.6 billion monthly active users as of the first quarter

of 2020, Facebook is the largest social network worldwide. It

records 1.8 billion users daily. I do not need to overemphasize

the impact such a platform could have on your

business/organization if done rightly by the experts who master

every bit of the game.

 You can now see where a greater part of the world’s population

is spending most of their time. And interestingly, if your

business has no trace of any online activity, or is under-utilizing

the benefits of online presence, then this is an enormous loss,

and an unimaginable profit you have been walking over without

realizing.

Everything is going online, and your potential customers/donors

are more than ever before glued to their screens.

If you value your business/organization and will like to be among

the winners of the 21st century, then you must work on getting an

effective online strategy for your business/organization.

You must, therefore, have online platforms for your

business/organization through which you gain exposure/attention

and drive traffic to whatever you are offering. These include a

website, Facebook page, YouTube channel, Email List, and other

online platforms relevant to your business/organization's needs.



2. The Way You Treat Your Audience
and Customers Determine Your
Outcome

How have you been treating your followers, clients, or visitors? Do

you pay more attention to trying to solve their problems or do you

concentrate more on making them buy/subscribe to your products,

services, and whatever you have to offer?.

You see, you must quickly adopt the role or attitude of a doctor in

your business/organization. Take this scenario:

When you visit a hospital, the doctor does not first try to sell you

medication before making a diagnosis.

Selling or prescribing medication is always the very last thing. And

you do that almost with little or no resistance because your health

issues have been adequately and comprehensively presented to

you, and you come to the self-realization that you need medication,

even before the doctor’s prescription.

In fact, you find yourself asking the doctor where you can buy the

medication.

This is so because the doctor has walked you through a process of

self-realization that your health is bad and makes you conscious

that getting medication will be a solution. In that case, you do it

willingly, happily, and without feeling pressured by someone.

So the point I am trying to push through here is that you should

focus on addressing your followers/customers' problems/needs,



rather than endlessly talking about you, you, you, and your

products and services. When you address their daily

problems/needs in relation to the products/services you offer, they

will come to the realization that your products/services are a

solution.

And as you know, when someone realizes that there is a cure for

their protracted illness somewhere, the mad rush and stampede

that will occur in their quest to get the product is unimaginable.

The conditioning of your prospect's mind with your product or

service will take them to this stage where they take action without

any resistance.



3. Show Proof of your Results and
Track Record

You see human beings? They are too skeptical. Come to think of

this: Your legally married loving wife does not have a hundred

percent trust in you. Yes. And you believe that a complete stranger

will do? Do you get my point? You see where you have probably

been going wrong, right?

One of the few ways to make followers/potential clients/donors that

you have met online believe you is to show them social proof. It is

to give them evidence that you truly exist and other people have

been using your products/services or have done business with you

and are very satisfied.

At Faithworks Tech, we employ customized online marketing

strategies applicable to your business/organization to tell your

visitors that they have to believe in you, and be your happy clients.

We do this by giving them every assurance possible, and showing

them evidence that other people who already used your

product/service are screaming for more.

Do not bother if you are still a start-up and wonder what social

proof or what evidence you will show your clients or prospects to

make them believe in your product or service. Of course, we have

perfect ways to make that possible for you. We have track records

of several similar scenarios from our happy clients. So read on to

discover how that works.

https://faithworkstech.com/


4. You must fight skepticism by
placing a guarantee on your
products/services

Do you know why many people like watermelon, but are always

hesitant to buy it? Because they are skeptical about the inside of

the fruit. They doubt whether it will be well ripe inside, or whether it

will not be rotten already.

This is especially because you fail to give them a concrete

guarantee on buying the fruit. You, the seller, trust your fruits but

lack confidence in the same fruits.

Your visitors will then only buy happily when some guarantee is

placed on the fruit: when they feel covered, protected, and not at

the losing end.

The guarantee is in itself the confidence you bestow on your fruits

which makes clients believe that the fruit is actually the type they

want/wish for.

So, how does this relate to your business?

Your products/services must have some sort of guarantee that

settles the doubts in the customer’s mind about the safety and

durability of the product/service you are offering to them.

By making it less threatening for people to consider your offer, you

lower the barriers that prevent them from doing business with you.



The aim is to eliminate all danger from the buying transaction for

your customers. By so doing, you give them a compelling reason

to buy today without fear of regretting it tomorrow.

And in creating a good guarantee, the trick is to separate what

you’re selling from what your customers are buying. You gerit?

There’s an old advertising adage that nobody buys a product; they

buy benefits attached to that product.

For example, a restaurant owner is not in the business of selling

food. They’re selling the laughter and good times that come when

friends and family gather to share a meal.

So know how to attach the right guarantee to your product/service,

then sit and watch the downpour of hungry-to-buy customers.



5. Offer Free Products/Services or
Discounts

There is no human being who does not like to hear the word

“FREE.” It grabs the attention of everyone before they get to check

what free thing is being offered to them.

Discounting is magic that works for all sales.

When you promote a special offer on social media, email, display

ads, or through referrals, you’re almost certain to drive additional

traffic to your website—which can mean more sales, more leads,

and more visibility for your brand.

When done rightly, you do not need to necessarily have a

significant cut in prices to get your products/services at a discount.

A product that is perceived to possess high value can be

discounted to a competitive price. That is, the price of your product

is determined by the value you place on them, and this value is

communicated accordingly to clients, such that when you sell at

the market price, you are actually selling at a discounted price.

In marketing, you have to logically place a higher value on your

products/services, such that placing discounts on them will not

significantly affect your profit margins.

Also, occasionally offer free products/services to your potential

clients or donors. This makes them engage more with your brand

and builds trust, which is very profitable for your

business/organization in the long term.



These are proven strategies that have worked for our business

and for our clients, and this can be applicable to your business.

So where do you go from here?
Are you ready to take action now and sky-rocket your

business/organization or will you allow it to starve and sink down?

Will you conquer your market or watch your competitors snatch all

your clients/donors? If you want to put the above strategies into

practice to grow your leads and sales or donation for your

business/organization by up to 300% in the next 2, 6 to 12 months,

then book a FREE CONSULTATION with one of our expert digital

consultants. We will give you the implementation pattern of these

effective strategies, specific to your business. These strategies will

help you leverage the internet and social media, without the stress

you have gone through before. You need to act now if you want to

benefit from the few free chances available this month.

Visit the link below to book your free consultation call, yes free.

www.faithworkstech.com/free-consultation

https://faithworkstech.com/free-consultation/
https://faithworkstech.com/free-consultation/


Why Faithworks Tech is a Trusted
Business Growth Partner

Faithworks Tech is a team of talented and passionate web

designers and marketing experts working to give you solution-

oriented web design and digital marketing services that help your

business/organisation grow exponentially. We design and

implement proven strategies that boost conversions, generate

quality leads, increase sales and help you grow your revenue, with

extraordinary results.

Our expertise has attracted and delivered extraordinary results to

business and organization owners all around the world, including,

USA, Canada, UAE, Senegal, Cameroon, and many other

locations in the world. They are now benefiting from our secret

growth strategies that have seen their businesses grow by up to

300%.

Book your FREE CONSULTATION with us through the link below

www.faithworkstech.com/free-consultation

https://faithworkstech.com/free-consultation/

